
IMPROVE YOUR  
LINKEDIN PROFILE

Your LinkedIn profile is a common place people 
go to find out more information about who you 
are, what you do, and how you can help them. 
Consider updating your background and profile 

pictures to be more relevant with prospects. 
Your headline and summary can also be great 

places to tell your story.

AUTOMATE WEEKLY  
LEAD LIST DELIVERY

Would you like a new lead list delivered to your 
inbox every week? With LinkedIn, you can make 

this happen using saved searches and alerts. 

CONNECT WITH  
YOUR CLIENTS

Connecting with your clients on LinkedIn 
can have many benefits. It can help provide 

social proof of your existence and create 
an omnipresence that is hard to replicate 

elsewhere. Consider talking to clients before 
sending a connection request. The chances of 
them accepting it could be higher if they are 

expecting it. 

GENERATE QUALIFIED  
LEAD LISTS

LinkedIn can be a rich trove of professional 
data that is updated daily by its community. 
Use LinkedIn’s Advanced Search to help find 

prospects who meet your specific criteria. For 
example, you can filter location by zip code and 
proximity or search for specific titles, business 

function, and industry. Plus, you can see mutual 
connections in your search results. 

TURN COLD CALLS  
INTO WARM LEADS

Monitoring your connections’ LinkedIn updates 
for major events (e.g. changing jobs, getting 

married, or having a baby) can give you good 
reasons to reach out and discuss options for these 
important moments. You can also gain insights by 
knowing who your connections are connecting 

with, what they are working on, or things they like, 
and use this information when making the call. 
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Not sure how to harness the  
power of social media? 

Here are some simple LinkedIn1 tips to 
help you start growing your life insurance 

business. 

Want to know more?
Connect with your Pacific Life 

representative today.
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FIVE LINKEDIN TIPS YOU COULD UTILIZE TODAY!

1  LinkedIn is not an affiliated company of Pacific Life.
This material is intended for Financial Professional use only.  

If you are not a Financial Professional, please visit our public website www.PacificLife.com.



Pacific Life Insurance Company
Newport Beach, CA
(800) 800-7681  • www.PacificLife.com

Pacific Life & Annuity Company
Newport Beach, CA
(888) 595-6996 • www.PacificLife.com

Pacific Life refers to Pacific Life Insurance Company and its affiliates, including Pacific Life & Annuity Company. Insurance 
products are issued by Pacific Life Insurance Company in all states except New York and in New York by Pacific Life & Annuity 
Company. Product/material availability and features may vary by state. Each insurance company is solely responsible for the 
financial obligations accruing under the products it issues. Insurance products and their guarantees, including optional benefits 
and any crediting rates, are backed by the financial strength and claims-paying ability of the issuing insurance company. 
Look to the strength of the life insurance company with regard to such guarantees as these guarantees are not backed by 
the broker-dealer, insurance agency or their affiliates from which products are purchased. Neither these entities nor their 
representatives make any representation or assurance regarding the claims-paying ability of the life insurance company.

Life insurance is subject to underwriting and approval of the application and will incur monthly policy charges.
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Investment and Insurance Products: Not a Deposit Not Insured by any Federal Government Agency
Not FDIC Insured No Bank Guarantee May Lose Value

Pacific Life is a product provider. It is not a fiduciary and therefore does not give advice or make 
recommendations regarding insurance or investment products.

This material is intended for Financial Professional use only.
If you are not a Financial Professional, please visit our public website www.PacificLife.com.


